Supplementary Material

Table A – Inclusion and Exclusion criteria
	Criteria
	Inclusion criteria
	Exclusion criteria

	Search term
	Combination of search terms on immigrant entrepreneurship in the title, abstract, and keywords
	No combination of search terms on immigrant entrepreneurship in the title, abstract, and keywords

	Document type
	Peer-reviewed journal articles, review articles, and early access
	Books, book chapters, conference proceedings, and other document types

	Subject category
	Articles in the categories of Business, Business Finance, Economics, and Management
	Articles in any other subject category

	Language
	Articles published in the English language
	Articles published in any language other than English

	Timeframe
	Without temporal restrictions
	None

	Source quality
	Journals classified in the ABS 2024 list as 3, 4 and 4*
	Journals classified in the ABS 2024 list as 1 and 2

	Research scope
	Studies that address immigrant entrepreneurship as a main topic
	Studies whose focus is not immigrant entrepreneurship








Table B - Illustrative quotes concerning the immigrant entrepreneur typology
	Typology
	Illustrative quotes

	RO: Pioneers
	“It's a really good opportunity for me to open the business here. Because it is a small city with too many Indian people, so it's our opportunity.” (RP1) 
"We really liked this place. We are aware of our manufacturing talent and I believe it will be very successful here. My mother works here with me… We like the place because it’s a beautiful region with many local festivals, which is great for business." (RP3)
“At the beginning was a bookshop, but it turned into a cultural space. We also sell drinks and some food to keep people in the cultural space. We do movie and book presentations. Nights of poetry or stuff like that. The main thing was just people. It's more of a cultural thing. There is a strong cultural community here.” (RP5)
“So I thought about starting this business of imported products from Brazil. Because in Portugal, I was already coordinating a WhatsApp group where we made a monthly purchase from online stores selling Brazilian products, because we missed certain things. So exactly once a month, I would gather everyone’s orders and contact one of the Brazilian markets that sold online and place the whole order at once, to get free shipping and discounts, since it was a large quantity…And then I decided to open the business, since we have around 1,000 Brazilians in the region. I think it’s a good business idea — and it was." (RP6)
“I already had a clinic in Brazil and was familiar with the field. But people there are different — they’re always in a rush in their daily lives. Here, it’s not like that. Here, you have more time. In my business, clients often feel the need to talk. That’s why I felt there was more quality here in offering longer appointments, to give more attention. Before, it was very quick... I see that my business is growing, and I believe the part that has the most potential to grow is therapy combined with therapeutic massage, where I talk with the client." (RP7)
“My clients are between 40 and 80 years old. However, elderly people here in Portugal don’t really have the mindset for physical activity. But I’m noticing that this is changing, because they lose a lot of muscle mass… So the spots started filling up, and now that people are seeing results, they’ve been spreading the word and more people have come here. I have few spots available, but I try to accommodate everyone.” (RP9)
“The entire interior region has many issues — issues that we might even think are typical of big cities. So there’s a market niche not only in the immigration sphere but also in many other areas.” (RP10)

	RP: Reactors
	“I opened my business here because I have a family in India that needs money… My wife and two sons are still in India… I think my costumers came here because it´s cheaper and they don´t need to make an appointment before.“ (RP2)
“My mother-in-law is also a hairdresser here. So I had to continue the family business... I think that at this moment my business is stagnant. Because I believe that those who are already here don’t get as much support as those who come from outside for the first time. For those who are already established in the market, it’s much more complicated.” (RP4)
"I came here because of a job offer for my husband. But it was a fake offer… We stayed here because we didn't have much money… Opening the business was the only alternative." (RP8)

	UO: Vanguards
	“Me and my husband felt that there was an interesting opportunity in the property market, as the city had many old buildings in need of renovation. What motivated us was not tax benefits; we pay the same taxes as Portuguese citizens. We sold our house in France and came. I was an artist, my husband works in business; we saw an opportunity and wanted to change our lives.” (UP1)
“I explored all the countries in Europe. For what I saw in Internet, I decided to go to Portugal. I had no friends there. My friends from Nepal were in Spain and UK. Portugal was an open country, I liked the weather and at the time [2014] there were very few “Alojamento Local” [Local Accomodation] for tourists. So, I invested” (UP2) 
“I did my MBA in the USA, had a job and then travelled to Europe, where I found that the Ramen in restaurants wasn’t very good. For a year and a half, I searched for a place. In France and the Netherlands, the rents were very high and I couldn’t afford them. Then I looked in Portugal, I found a place in the centre with a low rent and rented it. The local products are very good, of a very good quality. Now I am in a more touristy area, where I can still afford the rent and have many tourists as customers.” (UP6) 
“I came to Portugal and started working in a hair and beauty salon. The owner was planning to close the business and offered it to me. I decided to buy it and set up a small space, which wasn't very expensive. Lisbon has strong financial potential and purchasing power—although times are tougher now, there was a period when people had much more disposable income. Back in 2002, business was very good and there was plenty of work, as Portuguese women had greater purchasing power. It was a real opportunity for me.” (UP7) 
“One thing about Lisbon is its diverse population. Another key point is that Portugal is a major tourist destination, with visitor numbers increasing every year.” (UP8) 
“We wanted to share creative, hands-on activities with children, but struggled to find a suitable space. When a shop became available on our street, it was a real opportunity, especially as I missed direct contact with customers, which markets and online sales couldn’t provide. Opening a physical shop allowed us to connect with our clients. And this is an area that has locals and tourists.” (UP9) 
“There are already many personal coaches, but very few among Africans, especially Portuguese speakers, so I see this as an opportunity. The same applies to business coaching. Lisbon, in particular, offers a larger market and many more events—there’s simply no comparison. For example, living in Lisbon gives me access to opportunities, such as attending events at the Assembly of the Republic, that I wouldn’t have elsewhere. This makes Lisbon especially attractive for my work.” (UP10)

	UN: Survivors
	“I used to work as a cleaner in a hotel and there was nowhere to leave my children at the weekend. So I did everything I could, desperately, to look for a solution. I had very severe back pain. I wasn’t entitled to unemployment benefit because I resigned – making beds was heavy work and I just couldn’t manage it anymore. I was constantly in a lot of pain, with hernias and tendinitis. And that’s why I kept looking for open my business” (UP3)
“I also helped in the kitchen, serving staff lunches and doing cleaning, which was very difficult, especially at weekends and nights, as I struggled to find someone to look after my son. Now, I advertise food on Facebook and Instagram, and customers collect it from my home, which is conveniently close to the train station. I also supply a café-restaurant. However, it is quite lonely, as I manage everything by myself.” (UP4) 
“As soon as I arrived here, I felt a bit lost and I became depressed. I was active in Brazil. My husband is Portuguese and we came here together. I had never worked for someone else before, and I couldn’t just stay at home here. I needed to work.  My husband spoke to the owner of the ironing shop, who needed an employee, and that’s how I started. Later on, she wanted to sell the business and I bought it. I share the space with a seamstress” (UP5)



