SUPPLEMENTARY MATERIAL 1
Summary of Relevant Studies in Buyer-Supplier Power Literature

	
	Research Question
	Summary of the Study and Findings
	Position of The Present Study

	Brito and Miguel (2017)
	Power asymmetry in governance and how the total value is distributed.
	- Stronger buyer will prefer contractual to reduce risk and dependence.
- Weaker supplier will prefer relational governance mechanism as a way to reduce uncertainty and ensure survival.
- The stronger buyer will appropriate most of the value inside the dyad and the weaker supplier will seek appropriate value primarily outside the dyad.
- Perceived justice will have limited influence on the continuity of the buyer-supplier relationship.
	- While we also discussed relational strategies, they are mostly toward securing critical supplies in case of disruptions.
- Governance is out of scope for our research.

	Chae et al. (2017)
	How buyer power affects supplier commitment
	- Buyer’s reward power enhances the supplier’s relationship commitment while its coercive power hampers it.
- Non-mediated powers strengthen the positive relationship between the buyer’s reward power and supplier’s relationship commitment.
- Non-mediated powers increase the negative relationship between coercive power and relationship commitment.
- Reward power alleviates the negative relationship between coercive power and relationship commitment.
	While Chae et al. (2017) focused on elements that affect relationship commitment, we focused on procurement strategies to deal with supply disruptions/shortages from dominant suppliers in concentrated supplier market.

	Crook et al. (2017)
	When power-advantaged firms should not and cannot use their power.
	- Put forward the concept of constraint mitigation, where firms relinquish power in mutually dependent contexts.
- Theorized that exchange diffusion disarms the stronger firms, regardless of self- or partner-inflicted.
	-  We studied procurement strategies from the weaker buyer’s perspective to secure supply during disruptions.
- We did not focus on eliminating or reduce supplier dominance, as the dominance here is stemmed from monopolistic/oligopolistic ownership of resources.

	Elking et al. (2017)
	- The impact of dyadic bidirectional financial dependence on firm’s financial performance.
- The moderating effect of dependence asymmetry on the relationship between lean and financial performance.
	- Financial dependence of suppliers on the focal firm is positively related to the focal firm’ financial performance.
- Financial dependence of focal firm on suppliers is negatively related to the focal firm’s financial performance.
- Dependence asymmetry strengths the positive relationship between lean and financial performance.
	- Our paper examined the impact of supplier dominance, stemmed from sole or oligopolistic ownership of resources, on supply security in case of disruptions and how focal firms can address that through procurement strategies.
- We did not focus on financial dependence or its asymmetry.

	Habib et al. (2015)
	- What are the options available for a weaker actor to counteract the dominance of a stronger actor in a buyer-supplier relationship?
- What influences the choice of strategic options available to a weaker actor to counteract the dominance of a stronger actor in a buyer-supplier relationship?
	- Five strategic options: collaboration (dyadic/network), compromise, diversification, coalition, and exit.
- Underpinning factors affecting strategic choices: (i) dyadic level: nature of interdependence (dyadic), relationship governance, sources of power, switching costs, type of conflict, relationship closeness; (ii) network level: available alternatives, nature of interdependence (network).
	- While Habib et al. (2015) also examined strategies, the strategies are relational strategies.
- We focused on procurement strategies. While relational strategies are a subset that aids in the long term, we also considered other strategies, such as specification reassessment.

	Han et al. (2022)
	1. How does supplier-based concentration affect buyer efficiency?
2. How do buyers’ R&D expenditure and market share moderate the relationship between supplier-based concentration and buyer efficiency?
	- Conceptually, this paper focuses on buyer attractiveness (i.e., R&D and market share) to counter supplier dependency.
- Findings: (i) supplier-base concentration has a positive effect on buyer efficiency; (ii) positive moderating effect from R&D expenditure and market share.
	- Our paper examines the case where supply market is concentrated.
- This means that supplier-base concentration is not a strategic choice, but it is forced.
- Further, we investigate strategies to deal with sudden and disruptive events.

	Huo et al. (2017)
	What the relationship is between interlocking power dyads (IDPs) and the focal firm’s operational performance
	- Overall level of power (joint dependence) was associated with focal firm’s operational performance (positive).
- Across-the-board power IDPs are associated with the best operational outcomes.
- There is a joint independence threshold beyond which supply chain power becomes important.
- Customer power is more important to the focal firms.
	- We focused specifically on supply security, especially among critical materials in disruptive scenarios, instead of overall operational performance.
- We focused on strategies to deal with supply disruptions, instead of the impacts of power on performance.

	Jiang et al. (2023)
	The effect of customer and supplier concentration on firm resilience
	- Customer concentration is negatively related to firm resilience in the disruption stage, but has no effect in the restoration stage
- Supplier concentration is positively related to firm resilience in the disruption stage but undermines firm resilience in the restoration stage due to power imbalance.
- There are notes about preferential treatments during crisis and exchange of favors.
	- Our paper examines the case where supply market is concentrated.
- We investigate strategies to deal with supply disruption, given the supply market concentration.
- Our paper focuses on the supply disruption stage.


	Li et al. (2022)
	From the supplier’s perspective, why the dominant supplier is induced to initiate innovation contribution?
	- Relational benefits are required for black-box supplier involvement to induce supplier innovation contribute.
	Our paper is also about strategies toward dominant suppliers, but we investigate procurement strategies against supply shortage in sudden and disruptive events, instead of innovation strategies.

	Lonsdale (2001)
	The importance of asset specificity in outsourcing decisions and the need for buyers to understand pre- and post-contractual (e.g., lock-in) risks
	- Asset specificity can cause “serious contractual difficulty” (opportunism and bounded rationality both exist).
- Provided evidence for the dangers of core vs. non-core perspective on outsourcing. 
	- Our paper focused on supply disruptions caused by other reasons than opportunism.
- Supplier dependency in our case is caused by supply market concentration instead of outsourcing.

	Reimann and Ketchen (2017)
	- Overview of key concepts underlying the current literature on power in supply chains (SCs).
- Highlights the developing research streams on power in SC. 
	- Theoretical lenses used in SC literature to study power include resource dependence theory, social exchange theory, different power bases.
- Based on these, literature on power in SC studied how different kinds of power affect buyer-supplier relationships, for instance, trust, relationship commitment, and SC performance and satisfaction.
- Most papers focused on normal exchange situation and not disruptions.
	- In our study, we studied the case where supplier dominance stems from the oligopolistic/monopolistic ownership of resource (resource dependence theory).
- However, we focused on examining procurement strategies to address supply disruptions, rather than addressing the power asymmetry.
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